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odav's business world is com- 

pletely different from what it was 

in the past. Global competition in 
the petrochemical incdusery, anc chane- 
ing regulations in the power generation 
industry, have changed the rules. Indi- 
¥iduals and companies are learning 
these new rules, so they can concreal 
their destinies. Bently Nevada is alse 
learning new rules, 

One rule is, “Knowledge is the kev to 
success and a high stancdarcl of living.” 
Knowledge provides value ta you, as a 
customer, as a venelor, it distinguishes 
you from your comperition. ‘Knacwl- 
edge tools,” which help guide vou 
through complex decisions, are now 
essential ta smart business manage- 
menc. At Bently Nevada, we realixe that 
we must understand the processes, 
equipment and protoceals that you use; 
then, we must build the knowledge tocls 
that give you a competitive edge. 

Qur products have always provided 
useful information. Now, we have begun 
ta embed knowkxige tools inte our sys- 
, OUI @xpert svs- 
tem for turbomachinery, automatically 
dnalyzes your machinery, then presencs 
you with clear options. Of course, mast 
decisions are based on information from 
many different sources. Mose companies 
cannot create bridges between iforma: 
tian sources. Therefore, the prockucrs 
that give you the most valuc work in 


tems. Engineer Assist™ 


harmony with other companies’ 
products. 
The challenge 

Specialization is another rule of busi- 


ness; the cost and complexity of technol- 
ogy drives it. No single company has 
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expertise inevery field, or equipment for 
every application, Some have in-clepth 
experience in Distributed) Gontral Svs- 
tems, others in Programmable Logic 
Controllers, Likewise, some companies 
specialize in oil analysis, corrosion mon- 
itoring, or prooess trencling ancl archiv- 
ing. Bently Nevada is the world’s 
foremost specialist in| protecting and 
TAs ny machinery. 

We understand that your business 
problems are usually best solved hy 
using procucts from several vendors. 
‘That is why we view other vendors as 
potential allies. Companies that work in 
isolation cannot give their customers 
the same valuc as can caumpanies which 
work together. 


The solution 

Bently Nevada cocsn’t operate in isa- 
lation from others. We want our prod- 
ucts to make a strange contribution to 
vour overall success; therefore, we work 
hard to make our products conform 
with ochers you use. A good example is 
our new 3500 Machinery Monitoring 
SVSCEML. 

The 4300 Machinery Monitering: Sys- 
lcm is Our newest, most advanced man- 
itoring svstem, We involved our 
customers anc other companies in its 
design, because we wanted the 4500 to 


integrate with che svscems that most of 


our customers use. That is why the 4500 
Uses COMMON conirol system input ane 
output devices. Ibis also the reason it has 
built-in digital communication, which 
reduces wiring and installation coscs 
while providing more information. 
Bocause Ib uses contrel S¥VSClM clevices 
and has digital communication, we were 
able to eliminate panel switches ancl 
meters, which reclucecl the 4500) Men- 
iraring S¥Stenm’s Cost. 

Gur software products are also 
designed to work with other venders’ 


products, This flexibility lets you use our 
softaare with other software packages, 
so YOU Gain manage large amounts of 
machine information quickly, and use 
knowledge tools chat make efficient 
machine management possible. Qur 
new software products operate uncer 
the Windows NT Operating System, 
which makes CONCUWMnL proeram oA fe 
cution ancl bi-directional information 
exchange possible, We are developing 
software that imports process data fram 
existing control anc information svs- 
tems, to give you a much richer uncler- 
standing of machinery condition and 
behavior. Qur product integration 
makes mare iormation available anc 
improves knowledae tools: Ir sets che 
stage for the future's best practices. 


Best practices for the future 

We have learned trom our customers 
While troubleshooting their machine 
problems. This fielcl experience, and the 
machinery behavior research pertormed 
by our subsidiary, Bently Rotor 
Dynamics Research Corporation, have 
helped us set goals for developing 
machinery management cools. 

One of our immediate goals is to 
reduce the ume required to obtain the 
information neeckec to make decisions. 
Currently, it can cake hours to combine 
machine ancl process information inte a 
useful format. We already have taken 
steps to recluce that time to minutes. 
Another of our goals is to develop 
knowledge tools, such as Engineer Ass- 
ist™, that will help you to determine 
which machine conditions are impor- 
tant to investigate and which are not. 
Currently, it can take «lays to sort 
through the data that a diagnostic svs- 
tem can produce. While “expert svs- 
tem toals are not sophiscicared enough 
to replace human decision-making, they 
can speed che process immensely. 

In the long term, our @oal is to 
develop knowledge tools that combine 
the knowledge yau have of your 
machines and processes with our wider 
knowledge of machinery behavior, The 
accumulated knowledge will male pos- 
sible “just-in-time” learning and quick 
decision making. In the future, know!- 
edge will be your competitive edge. i 
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